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Does it make sense that you will give us only a 2% discount?
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Does it make sense that we should hand in a working report to your company?
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Does it make sense that you require us to pay such a large sum?
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Does it make sense that you cannot deliver such an important thing on time?
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We are disappointed with the conditions that your company suggested to us.
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We are disappointed with the facilities that you showed us.
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We are disappointed with the quality of samples that you sent us.
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We are disappointed with the price that you quoted.
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Let’s make a negotiation with Key Expressions!!

A: Does it make sense that you want to change the conditions of the contract?
B: Sorry but we can't help it because of the rise in material costs.

A: We are disappointed with your irresponsibility.
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