T1XHAl &CHES| J|CHALE =71
71 Awsio|
HI3H El= E0|7|
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What do you expect from this project?
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AUENH 2AS doteXl F2HECZ 2= ESO0|CH What's your expectation
from ~ ?, What do you want to get from ~ ?, What do you want to attain from ~ ?,
What's your aim in ~ ?, What's your objective in ~ ?, What do you want from ~ ?,

What do you aim to accomplish in ~ ? &2 Ct&st £ 0| Jt=0otCh.
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What do you expect from our cooperation?

Maletel E50A AL Bicte X2 SAELIN?

What do you expect from the creation of a new Cl design?

MZ=2 Cl CIARD M&E0A HADL Hietes 222 22U

What do you expect from this negotiation?
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TOPIC 2: JHE I 2 RaotJ|

Why don't you show us a draft of the contract?
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ZS0ICH O4DJIAS Why don't you
~ ?= Will you ~2 2/0|0ICt. &2 2|0|0| XIS
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Qt0F etCh. RAISH 20l JEJIE FY€E Hl= Please ~, Would you like to ~ ?,
May | ask you to ~ ? S0I ULt
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Why don't you tell us your marketing plan?

FIALS] OHHIE H2E 5o FAIRN0K?

Why don't you inform us what we should do for you?

HAE flofl 220t A= oo X & LAFABUHR?

Why don't you postpone the opening of your department store?
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TOPIC 3: H=H EiT 20[JI

We are prepared to produce 100 tons of canned tuna per day.
M3l= ofF 100 E2 #xsSXs8s2 Matgr ZHIIJF S HUASLICEH.

ot JIEE HLYE
F A28 =2 =2olioF ettt |Aet 2J0l= We are ready to ~, We are
getting ready to ~, We are all set to ~, We are getting everything in readiness to ~

S0l RUCH.
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We are prepared to send you all the samples you demand.
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We are prepared to review all the conditions you suggested to us.

Hal= ZADE MDIg B 2HE 2EF FHIH S0f USLICH

We are prepared to buy your new bicycles if the price is good.
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Let’s make a negotiation with Key Expressions!!
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: What do you expect from our cooperation?
: We expect a win—win relationship.
: Why don't you tell us your plan to attain that goal?

: We are prepared to make a consortium with your company.
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be delighted to + SAIRE ~oll Al J|88CH in front of ~2| &0l




